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I was walking
W H I L E the grounds of

Sun ‘n Fun in
Lakeland, Florida, last April, I received
a surprise call from my nephew, Steve.
He, along with his CFI and another pilot
friend, had come to the spring fly-in to
“look at airplanes”—nothing unusual
there. Sun ‘n Fun is a great place for air-
plane geeks to ogle and goggle.

But when I finally tracked the trio
down at an exhibit, Steve explained that
in this case, “look” actually meant look-
ing—as in, looking for what kind of
airplane he wanted to buy. Needless to
say, as his uncle and lifelong wannabe
airplane owner myself, I was thrilled
at the prospect of sharing the aircraft
search-and-purchase adventure with my
nephew. It was vicarious for sure, but
better than nothing.

Sure, you say, buying an airplane is
great, but it’s nothing unusual.

True, but I need to give you a bit of
context. You see, back in mid-April, Steve
had not vet earned his private certificate.
In fact, he was scheduled to take his
FAA checkride the following week at
his home airport in Manassas, Virginia.
{He aced the ride.)

We shouldn’t get too far ahead of
ourselves. Let’s start Steve Bloom’s
adventure to aircraft ownership from
the very beginning.

Lifelong love

“Aviation has pretty much been a pas-
sion of mine a long as I can remember,”
Steve said. “When I was a teenager, it
was one thing my stepdad—who had
owned an Aeronca Champ when he was
young—and I shared. It was something
we could enjoy and connect over.”

“On my 13® birthday, he and my mom
got me a ride in a Stearman biplane at
the Flying Circus Airshow in Bealeton,
Virginia. And then for my 16% birthday,
they gave me an introductory flight
in a Cessna 152 at Manassas Airport
(KHEF),” he said. “Other than that, there
wasn’t much General Aviation experience
in my life. But I became a complete geek
for it. Every school project had to do
with airplanes.”

In high school, young Steve had set
his sights on attending Embry-Riddle
Aeronautical University or Florida
Institute of Technology to earn an avia-
tion degree and pursue a career in the
left seat. Unfortunately for the airlines,
his less-than-first-class-medical-qualifying
eyesight would keep that from happening.

“So, I did the respensible thing and got
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a degree in accounting from Bob Jones
University in Greenville, South Carolina,”
Steve said. “The college also has a really
great aviation program and one of my
best friends was going there. While my
friend was building time toward his
commercial, I got a lot of right-seat
time in a 172. We flew all over the
Carolinas and Georgia.”

Steve explained that while his dream
of being a professional pilot didn’t pan
out, in a way, his current job as the vice
president of information technology for a
major video game company is connected
to his fascination with aviation.

“My original introduction and interest
in the world of video games and simula-
tions started with the hours and hours
spent with the original [Microsoft] Flight
Simulator,” he said. “It’s not nearly as
popular now as it was then, but it was a
chance to ‘fly’—and a lot of fun.”

Here’s where Steve’s road to piloting
takes a course that’s all too familiar to
so many of us: Life just got in the way
of him achieving his lifelong dream of
learning how to fly. But he didn’t lose
the spark.

“Learning how to fly was always
something I wanted to do, but just never
could. I finally gave up and said it’s
just going to be one of those unrealized
dreams—and I was fine with that,” he
explained. “I have a wonderful wife and
daughter and a lot of amazing things
going on in my life. Maybe God knew
I would be a terrible pilot and was pro-
tecting me from myself.”

Just do it

“My wife, Danni, and I honeymooned
at the Outer Banks in North Carolina.
Qur family loves to spend our vacations
out there. A couple of years ago, we
decided to start looking at property for
a vacation home,” Steve said. “From our
home, it’s a six-hour drive [to the Quter
Banks] on a good day.”

“Anyway, on the way home from a
visit, [ happened to mention how easy of
a trip it would be in an airplane and if
we were be going to make the trip more
frequently, driving was the hard way.”

“Danni just looked at me and said,
“Why don’t we just forget about the
whole beach-house thing and you just go

get your pilot’s license?”” Steve explained.

“She said for me to just stop thinking
and dreaming about it, and go do it.”
Steve heeded his wife’s advice and
immediately went looking for a flight
school, which ended up being a harder
task than vou might think. Primarily

Barry Rutheiser of Premier Aircraft Sales,
who found the perfect airplane, presents
Steve Bloom (right) with the keys.



Steve and his CFII diverted to Brunswi : rport (KBOK) in Brs A
Georgia, on the flight home after the purchase to avoid the storms rolling in.
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Steve, Danni, Clara, and their newest family member, N4196D.

10 TIPS FOR FIRST-TIME AIRCRAFT BUYERS
By Steve Bloom

When | first set down this road, there were a lot of experienced aircraft own-
ers who wanted to pass along some advice, mostly around the area of, "Don’t
make the same mistakes | did.” So, here’s what | can share:

® Unless you're an A&F, be very careful about getting a great deal on a fixer-upper.

* It's probably wise to consider many different models, but | was pretty set on
a 182. After all, what was | going to do with my Cessna T-shirt and hat if |
got a Mooney?

* It's worth paying money to engage someone who is working for you to
shepherd you through the process. Lots of people give great free advice, but
they're not ultimately invested. Consider their advice, but pay for someone to
handle every step of the process.

* Be prepared for the added costs. So many costs. But don’t let this dissuade
you from buying an airplane.

* Know what taxes and fees you will be responsible for. This is where it is
helpful to talk to other owners at your home airport.

* Remember that question on the private pilot knowledge test about who is
responsible for the aircraft being maintained in an airworthy condition? That's
you now! Take the time to dig through the maintenance logs and see what
ADs are due and when. Make it a point to go through the maintenance logs
with the seller before you close on the transaction.

* Find a good mechanic and get the relationship started, even if the annual
isn't close. You may have an AD to comply with, need an oil change, or have
something you want to have looked at.

* Listen to podcasts. There are a wealth of free podcasts discussing pre-buy
inspections on everything from 152s to jets, and you can learn something from
each one of them. (See Page 47 for additional Cessna Flyer articles and where
to find them. —Ed.)

* Everything will take longer than you think it should. Be patient, and stay
focused on the outcome.

* This is the worst advice ever, but try not to get emotionally involved. | know
that's awfully hard once you see photographs and you've made the deposit!
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because of a shortage of full-time flight
instructors, the few flight schools that
are located at Steve’s home airport were
swamped with students, especially on the
weekends, His diligence finally paid off,
and he started his training.

The lack of convenient instructors
and available aircraft further cemented
Steve’s idea that the only way to really
be able to use his license was to buy his
own airplane.

“I learned that in aviation—especially
as a renter—you are always dependent
on someone or something else, which
limits your control,” he said. “As a bit
of a Type A guy, I wanted to control
as much of the process as I possibly
could. T knew that when I got my pri-
vate [certificate], I wanted to immedi-
ately start working toward my instru-
ment rating. To do that, I needed to
own my own airplane.”

Let the search begin

Obviously, the first step in looking for
the perfect airplane to buy is deciding
on just what that “perfect” airplane is.
It’s not like you don’t have a plethora of
oprtions to choose from. But in Steve’s
particular case, he wanted to stay in the
Cessna family. Like so many of us, the
familiarity he had developed during his
flight training made the type his pre-
ferred choice.

But which one?

“I started looking at 172s, but quickly
learned good ones are very difficult to
find today. Flight schools really want
them. Even the old ‘beaters’ that come
on the markert get sold quickly,” Steve
said. “You can buy one, spend another
§100,000, and have a really great four-
place training airplane for way less than
half the cost of a new one.”

Aside from the lack of available stock,
the other negative on the 172 was the
lack of useful load. Steve wanted an air-
plane that could carry his family and a
bit of luggage for family trips.

He also looked art the fixed-gear
Cessna 177B. And while he, as do many
of us, really liked the Cardinal’s aggres-
sive styling and spacious cabin, much like
the 172, its useful load didn’t meet his
needs. His search ultimately led to the
venerable—and honestly, very hard to
beat—Cessna 182 Skylane.

“My CFI, along with other of my avia-
tion mentors, all said that the 182 would
be the ideal ‘“first” airplane for me,” Steve
said, “On one hand it’s a big 172, so it
would be easy for me to transition to,
and it had the power to carry pretty




much whatever we want to put in it
and still comfortably go as far as we
want to go.” .

“Also, unlike the majority of 172s,”
he continued, “a 182 would not have
typically been ‘beat up’ by primary flight
students; although [ was warned by eve-
ryone about 182s wanting to land hard
on the nosegear. It was nothing to fear,
but you have to pay attention to it and
be properly trained. It’s been the bane of
many 182 pilots.”

Once his mind was made up on the
type, it came time for the daunting task
of finding the right 182 out of all the
candidates. Like evervone before him,
Steve started his search by searching
the pages of Trade-A-Plane, Controller,
Barnstormers—all the popular places.
The problem was they all seemed to have
the same airplanes advertised.

As a social media kind of guy, Steve
said he did find a lot of great informa-
tion on the various aircraft buy/sell/trade
groups available on Facebook.

“|The Facebook groups had] some
fantastic information. I got an idea of
what the real-world prices were for 182s
and what I could expect to get within my
budget,” Steve explained.

“The owners on Facebook were much
more willing to share photos, logbook
entries and other information about
owning a particular type that you can’t
get on the other sites,” he added. “And,
besides, it’s a lot of fun just looking at
the airplanes.”

A bit of uncle-ly advice

Throughout his online search, Steve
would send me links to “interesting can-
didates” and ask my opinion on each.

I had previously contacted a couple
of friends who own 182s and are A&DPs.
They all shared the same advice: Rule
No. 1 is, unless you are an A&P, DO
NOT buy a fixer-upper. (The reasons are
plentiful enough to warrant their own
article.) Instead, find one with a mid-time
airframe, low-time engine and serviceable
avionics. That way you can start enjoying
it right away.

As you can imagine, internet sites are
packed with airplanes that may well have
fic the bill. The problem is most owners
are, let’s say, overly optimistic about the
claims they make about their aircraft.

And besides, as Steve had already sur-
mised, finding the airplane is just the first
part of the complex purchasing puzzle.

“The biggest question I had when
looking to buy an airplane on the open
market was how does the process work?

€182 LEGACY OWNERS!

THE BEST PERFORMANCE MC;D)FICATION VALUE
FOR Cl182 LEGACY MODELS ON THE MARKET TODAY!
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Brent, one of Steve’s nephews, became inter- New family chores include wiping bugs
ested in aviation after getting to fly up the off the leading edge of the wings and
coast of North Carolina’s Quter Banks. cleaning the windshield,
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I know how to buy a car or a house,

but not an airplane,” he said. “How do

I make an offer? Who handles the con-
tract? How do I do the pre-buy if the
airplane is hundreds of miles away? How
do I get financing or insurance?”

Sure, Steve’s a very smart guy and he
would have figured it all out, but as his
uncle, and with just a bit more experi-
ence and knowledge about the pitfalls of
buying an airplane from an individual
owner, my advice was to leave all that to
the professionals.

When he asked my opinion, I said I
felt his best avenue was to contract a
reputable aircraft dealer and pay the
dealer to put it all together for him. Sure,
it may cost a bit more up front (I don’t
mind spending his money), but my expe-
rienced opinion is that what it will save
in worry and aggravation in the end is
worth every penny.

I have known Fred Ahles and his team
at Premier Aircraft Sales for a long time
and they are the ones I would turn to if I
were buying an airplane—especially my
first airplane. So, I asked one of Premier’s
regional sales managers, Barry Rutheiser,
to contact Steve to see if the could work
out an arrangemernt.

“When I talked to Barry about their
acquisition services, I realized it was one
simple answer to all of my questions,”
Steve said. “Now, paying a sizable chunk
of money up front as an acquisition fee is
a little scary—you don’t get it back. This

“The biggest question |
had when looking to buy
an airplane on the open
market was how does the
process work? | know how
to buy a car or a house,
but not an airplane...”

was also my first real realization that this
was no longer a jaunt. It was serious.”
The first thing Rutheiser did was talk
to Steve in-depth about what his goals
were for flying and aircraft ownership.
“Just because Steve wanted a 182,
didn’t mean that was the best airplane
for him to buy. We need to consider the
experience as a pilot and what they want
to do with the airplane,” Rutheiser said.
“You don’t want a buyer to be unrealistic
in their search. For example, a Bonanza

1 800 547 2558 | WWW PRECISEFLIGHT COM

is fast and a grear airplane, but i’s not
ideal for the majority of low-time, first-
time buyers.”

After their phone discussion, their
mutual decision was that the Cessna 182
was indeed the ideal first airplane for
Steve. Now the challenge was finding the
right 182 to buy.

“There are a lot of 182s out there at
all price points. It’s very difficult for the
first-time buyer to weed through them
all to find the right one,” Rutheiser said.
“We go to other established dealers to
see what they have available.”

“Working with an established dealer
is important, because the dealer has
already purchased the airplane from
the owner and they’re not going to put
their money at risk on a bad invest-
ment,” Rutheiser explained.

“In Steve’s case, I contacted a couple
of trusted dealers and was able to find
an unadvertised 1999 Cessna 1825 with
only 200 hours on the factory-remanu-
factured Lycoming engine,” he said. “It
had a very nice Garmin avicnics package
and the cosmetics on the original interior
and exterior were very good for its age.
It was an exceptionally nice airplane.”

This particular Skylane was so nice,

- Upgrade to comfort & performance
_with a new boom cannula!

Aviation's best selling
demand conserver, the
X3 Demand Conserver

FREE SHIPPIN

WITH CODE

FREE DOMESTIC GROUND
SHIPPING WITH YOUR
ORDER, USE PROMOTIONAL
CODE "SANTASHIP" ONLINE
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in fact, that Rutheiser made the decision
that if Steve didn’t want it, he would buy
it for Premier’s inventory.

“I signed the agreement with Barry on
Friday and he called me the following
Tuesday saying he thought he had found
the ideal 182 for me,” Steve said. “When
I saw the information on 4196 Delta, |
realized the train was moving pretty fast.
The market is hot for these airplanes.”

“I could have said I wasn’t inter-
ested, and Barry would
have kept looking, but I
didn’t want to miss out
on the ideal airplane.”

“Then it came down
to signing the contract
and sending the deposit,
setting up financing, all
that stuff,” he said. “Now I was really
committed. It was exciting—but a little
nerve-wracking at the same time.”

While the proverbial clock was ticking,
Steve stressed the fact that Rutheiser
never put any pressure on him to make
a decision.

“Barry gave me some great advice. He
said, ‘Nothing happens quickly in avia-
tion.” I was all set to send the deposit
and head to Fort Lauderdale [Florida]
to pick up the airplane and he said to
slow down. Premier wanted to first get

Fortunately, for Steve
and N4196 Delta, it
was love at first flight.

the airplane to their shop and give it a
thorough pre-buy inspection. If there
was anything amiss, they wanted time to
fix it,” Steve explained. “Barry made me
comfortable with the whole process.”

Hello beautiful...
If you’ve ever been on a blind date,
well, it’s nothing compared to the anxiety
you can feel after committing a bankroll
of money and traveling from Virginia to
Fort Lauderdale to buy
an airplane that you’ve
never seer.
Fortunately, for Steve
and N4196 Delta, it
was love at first flight.
“There were thunder-
storms forecast in the
area, so we decided to go fly as soon as
my CFI and I arrived at Premier’s office,” )
Steve said. “Corbin Hallaran, Premier’s ‘
chief pilot, gave us a quick walkaround &
and I was ushered into the left seat.” i
“I had never flown a high-performance
airplane with a constant-speed prop and
a more complicated avionics package
before, but Corbin and my CFI assured
me it was nothing to worry about. After
all, it was just a more powerful 172.”
“After takeoff, I suddenly had this
momentary feeling of severe buyer’s
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Steve provided transportation for an industry friend to the 2018 NBAA

Florida, where he got to meet up with the author, Dale Smith, again.

remorse. What was I doing? I am an
idiot!” Steve said. “But, I'm a pretty
levelheaded guy. ‘Don’t panic; fly the
airplane,’ I thought. “With Corbin’s guid-
ance, just as quickly as the anxiety came,
it was gone—and I was enjoying flying
my airplane.”

“It was overwhelming at first, but it
was a lot of fun,” Steve said. “Corbin
took the time to explain it all to me. It
wasn’t a flight lesson; he was just intro-
ducing all of the components of the more
complex airplane to me. It was a bit like
drinking from a fire hose, but I was able
to appreciate the fact that there I was,
flying around Fort Lauderdale in an air-
plane I was soon going to own. That was
pretty cool!”

After landing, Rutheiser and the rest
of Premier’s team gathered in the con-
ference room to go over all the aircraft
records and logbooks. Prior to arrival,
they had helped Steve with arranging
financing through Dorr Aviation Credit
Corporation (he can’t recommend them
highly enough) and insurance through
Falcon Aviation Insurance (great experi-
ence there as well).

Once all that was cleared, Steve con-
tacted the bank and OK’d the transfer of
the funds. All that was left to do was to
go grab lunch at the airport diner.

\
Business Aviation Convention & Exbibition (NBAA-BACE) in Orlando,
\
|

“During lunch, I got the call from the
bank saying the transfer was completed
and the airplane was mine,” Steve said.
“I never thought a ‘little-bit-more-than-a-
hundred’ dollar hamburger could taste so
good. It was the best lunch, and one of
the best days of my life.”

After a few congratulatory hand-
shakes, and with thunderstorms closing
in along their route north, Steve and his

CFI climbed aboard ‘96 Delta for the i Eﬂ_——
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first leg of their trip home and Steve’s
first chance to really get to know his
new pride and joy.

Everything he wanted and more

Now that Steve and his family have
had a few months to enjoy aircraft own-
ership, I had to ask: How does it feel?

“It’s everything I had hoped it would
be,” Steve said. “It’s a beautiful airplane
that’s everything I could hope for. It’s ful-
filling my mission profile perfectly, which
is smashing bugs on Saturday and just
enjoying flying.”

“It will get my family safely wherever
we want to go.”

“And it’s so, so much better than rent-
ing. I know it’s not cost-effective; I did
all the math and my break-even point is
100 hours a year. But it’s definitely worth
it for how I feel about airplanes and get-

Technical Support / Sales

800-437-8732

Online catalog at eaglefuelcells.com

© 2017 Eagle Fuel Cells-ETC, inc

CESSNA FLYER (47 ) DECEMBER 2018




ting to own my own,” Steve said. “It’s an
amazing feeling. Even if I just go to the
airport and wipe the bugs off, I enjoy
every minute of it.”

Steve said that while 4196 Delta
was fulfilling his personal dream, it has
already sparked a bit of the flying bug in
a couple of his nieces and nephews.

“We had the airplane down at Kill
Devil Hills [North Carolina] during our
vacation this summer and we took all
the nieces and nephews for rides along
the coast. It was as much fun for me as it
was for them,” he said. “One of my niec-
es said it was the coolest thing she had
ever done. And my 15-year old nephew
was so taken with it, he has decided to
join the Air Force to become a pilot.”

You’ve got to admit that it’s a pretty
great thing when achieving your dream
helps someone else identify theirs. CF

Dale Swith has been an aviation journal-
ist for 30 years. When he’s not writing
aviation articles, Smith does commis-
sion aircraft illustrations specializing in
seaplanes and flying boats. Smith has
been a certificated pilot since 1974 and
has flown 35 different types of General
Aviation, business and World War 11 vin-
tage aircraft. Send questions or comments
to editor@cessnaflyer.org.
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barnstormers.com

The Cosby-Harrison Company LLC
trade-a-plane.com

Parked at Orlando Executive (KORL), getting ready to depart after NBAA-BACE.

Resources POPULAR FACEBOOK GROUPS
AIRCRAFT CLASSIFIEDS Airplanes for Sale / Cessna 182
T —— Pilots / Cessna 182 - Skylane /

Aircraft for Sale or Buy
facebook.com

FOLLOW STEVE BLOOM’S AVIATION
ADVENTURES ON INSTAGRAM

Sandhills Publishing
controller.com

instagram.com/majorfuzz

Buying, selling or inspecting a 1827 Read these first!
By CFA staff

Aircraft inspections, buying and selling
“Garner a Good One: Ensuring a Quality Pre-Purchase Inspection,”
by Kristin Winter, December 2016

“Dos and Dont’s of Buying and Selling” by Michael Leighton, December 2014

These articles, along with many other maintenance and technical stories
and Q&As, plus sample sales agreement forms, a list of title search compa-
nies and more are all available in the Article Archives at CessnaFlyer.org.

Cessna 182-specific articles
“Inspection Tips for the 182" by Steve Ells, November 2016

For even more Skylane articles, go to CessnaFlyer.org and click on the
Cessna Models tab. Choose “Cessna 182" from the menu for this and many
other articles focused on the Skylane.




